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When Peop}e Pight‘ Evervone Loses. Drug Manufactures Association, Young President’s
Organization, American Association of Advertising

Each year, Jack Kaine teaches thousands of
people how to avoid this negotiation trap. He

“An hour with Jack Kaine is worth 10 hours on the
mechanics and psychology of negotiation from any of
the best teachers at the Harvard Law School.”

instructs them to negotiate successfully by winning
with others...not over them.

Andrew Jaffe
Executive Director
CLIO Awards

Agencies, Marriott Corporation, Anheuser-Busch, NFL
Properties and Learjet have all worked with Jack.

He has also taught at Stanford, Texas A&M and
Oakanagan U niversity in Canada (Executi\'e Programs).

He Learned The Secrets Of
Negotiation From A Master.

Jack Kaine learned the art of negotiation from his
95 year old father, a rancher, who traded horses in
the days when they were literally “trading horses”.
The Jack Kaine difference is that he not only

_“When veteran CEOs who have heard every speaker
since Adam on executive issues say Jack Kaine is
\Ne AH 1\ eootiate. the best that they have heard you know. you have a

) ; o , ion with real take home value.”
But, We Don’t All Negotiate Well. S ohibe e Stan Grabarek

Anytime two or more people are exchanging Chairman
\ peop ging . e
TEC Wisconsin-Michigan

. . . : B i
information with the intent of changing a relation An International O ization of CEOs

ship they are negotiating.

“Hands down, without any hesitation on my part, teaches negotiation...he lives it.

3 That’s why well over 2,300 Chief Executive Office

Tk e it e e i e L That's why well over 2,500 Chief Executive Officers

etk T et e g have turned to him for training and consulting services
- when they needed help.

James S. Davis

Executive Vice President

ite simply, he has a
Harte-Hanks Direct Marketing Quite simply, he

message that works.

People who have mastered the skill of negotiation gen- K]a(:k
erate positive results so that evervone ends up a winner. aine
Associations. Uni\’ersitievs And
Corporations Keep Inviting Kaine Back.
The American Society of Association Executives,
The Professional Golfers’ Association, Nonprescription

For More Information, Call Or Write:

J.W Kaine, Ltd.* 911 Main Street* 1100 Commerce Tower*Kansas City MO 64105+ (816)471-0404 FAX (816) 421-2
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